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Ed Bagley : How to Write a Single Page Resume: It's Not Just What You Say, But How You Say It That Counts 
before purchasing it in order to gage whether or not it would be worth my time, and all praised How to Write a Single 
Page Resume: It's Not Just What You Say, But How You Say It That Counts: 

0 of 0 people found the following review helpful. This book is Not what you think it is.By BevJPlanoThis book is 
nothing more than a means to sell his services. There are NO instructions or examples of cover letters and that is the 
only reason I ordered it. He has some good interview tips but you can get the same info free via internet searches.0 of 
0 people found the following review helpful. This is not the typical resume book.By ForkWith due respect to 
Bevplano, this is not another ordinary resume book, with half a dozen samples which you can use as a template to 

http://f3db.com/pub/links.php?id=1477411410


insert your own background to create your resume.Full disclosure, I've worked with Ed Bagley for about a dozen years 
on my resumes and various writing projects, from college graduation and through my post-MBA years. He's semi-
retired and doesn't take on a lot of new clients, so not looking to use this to generate new clientele.This piece goes 
much deeper than a run-of-the-mill resume writing tutorial. Ed is one of the most talented business writers you will 
ever encounter. He has a keen instinct to point out things in your writing and words that you don't even realize you're 
saying...the kind of things that can give an interviewer a good or bad impression (in the back of their mind). This stuff 
is very much contrary to the same conventional concepts all the other books will espouse. Most people won't want to 
hear it, because it's not a pat on the back for what they've been doing all along; if you can accept the criticism, you'll 
be rewarded.If $20 is a big deal for you, there's a Kindle version for a few dollars and his blog has all kinds of free 
articles about the same topics.

Most books on resume writing tell you what to do, but neglect to tell you how to do it. It is one thing to say "use action 
verbs" and then give few, if any, writing examples using action verbs. "How to Write a Single Page Resume" not only 
shares with you what to do, it also shares with you how to do it, with specific examples of not just what to say, but 
how to say it efficiently and effectively. You will learn the thought process and belief system behind what is being 
suggested, and why it is being suggested. It is important that you learn why you are doing what you are doing because 
the more knowledge and understanding you have of the marketplace and hiring practices today, the quicker you will 
be able to navigate your way through it, get a job offer and a job. You will also learn why people skills are the most 
important trait you have going for you, how to answer tricky job interview questions, why your focus should be on 
seeking job interviews and not a job, what is the biggest mistake that potential hires make during a job interview, and 
the two things you must absolutely do at a job offer to greatly increase your chances of getting a job offer. There is a 
ton of valuable job seeking information in this 74-page book, all the more reason to buy it now and get on a better 
track to getting hired and start making money again, or getting promoted and making more money.

About the AuthorWith 25 years of expert resume writing experience to offer, here are 3 very good reasons to buy How 
to Write a Single Page Resume now: 1) I have been a professional writer for more than 50 years, and know how to 
generate success. If you were a professional athlete getting paid millions of dollars to play football, wouldnt you want 
to play for the best team with the best coach? Money only goes so far even if you have a lot of it. Athletes strive and 
train to win championships for the fame and glory, not just for the money. 2) I am a results-proven professional 
resume writer and marketer with a measurable track record of client success. I have been penning peerless, quality 
resumes for 25 years, and have helped more than 5,400 clients get jobs with my resume writing skills and talent. I am 
sure that somewhere in this great land there is another resume writer and marketer who has claimed similar figures, but 
that doesnt mean anything without palpable proof. In my office are the original hard copy files of all 5,400+ clients to 
prove my client base. Talk spreads the word, but tangible results create a lasting impression. 3) What I do for each 
client works again, and again and again. Results count, the rest is just talk. My clients know this, and thats why I get 
the same clients returning to me, again and again. One client actually commissioned 39 separate writing and marketing 
projects. With my personable, detailed, and professional services, clients achieve new jobs with more salary, more 
benefits, and better prospects of moving up. And you could too with my self-help book on How to Write a Single Page 
Resume. 


